




The CeBIT brand 

Show the professionals what you can do

 334,000 visitors from 83 countries
 20 % of the professional visitors come from abroad
 6 million business contacts
 74 % of the visitors are responsible for investment 

 projects
 € 10 billion investment volume
 More than 5,000 journalists and bloggers
 More than 20 billion media contacts
 100 business delegations from all over the globe
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 Every year CeBIT attracts a wide and varied pro-
fessional audience, and the show plays a major role 
in fostering dialogue and a cross-fertilization of ideas 
between individual areas of specialization.

 The positive feedback from exhibitors under-
lines the high quality and commercial value of 
the show experience. Top international brands 
and corporations confirmed the success of their 
presentation in 2010:

Fujifilm | Fraunhofer Institute | Nvidia | Seefront | 
Carl Zeiss | ACL | Bitmanagement Software | 
Pride Eagle Technology | Scanmotion | Schneider 
Digital | Storz Medienfabrik | VisuMotion

»Ever since ‘Avatar’ hit our cinema screens, everyone’s been talking about 3D. Our 3D theatre here at CeBIT 
has 50 seats. We screen a show every half hour, and the theatre is always filled to capacity. This is the first 
time we have exhibited at CeBIT, and we are very pleased with the outcome.«

Lucas Menuzzi, Head of Hardware, Storz Medienfabrik, Esslingen, Germany



Presentation options

What you get at the group display

It’s time to take a stand – 
the choice is yours!

 The new location in Hall 16 is divided into two distinct zones, designed to meet different types of needs. The 
separate B2B Area is for exhibitors whose offers are aimed exclusively at trade visitors. The open-plan Consumer 
Area, on the other hand, is for exhibitors who in addition to trade visitors are also targeting the professional end 
customer.

Participation charge  € 550/m2

Registration fee per exhibitor/
co-exhibitor  € 300

Marketing fee*  €   39/m2

All prices are subject to VAT at the current rate. Subject to change. 
For more information about VAT refunds for foreign exhibitors, go to: 
www.vat-refund-international.com

*The marketing fee: What you get for your money

 The marketing fee buys you a highly effective package of PR and marketing
 measures designed to target your main customer groups.

 Efficient access to additional target groups thanks to the all-year-round 
 presence of your company and products on cebit.com

 Complimentary admission tickets (available in printed and electronic 
 versions) help you recruit new customers and build customer loyalty

 Updating of your customer database using the registration details supplied 
 by your invited guests

 Professional visitor advertising backed by an international, cross-media 
 communication campaign

 Feedback from market research surveys helps you plan your presentation 
 more effectively
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You can find further information online at 
www.cebit.de/nextlevel_e

Stand units available for the Consumer Area

Stand units available for the B2B Area

15 m2 20 m2 30 m2

9 m2 12 m2 18 m2

If you have special requirements in terms of stand size or design, we will 
be glad to quote for your specific needs.

Available stand sizes

 If you contribute to the group display and book a 
complete stand package, you’ll enjoy a number of bene-
fits. The package includes all necessary stand fittings 
and furnishings – information counter, bar stools, high-
level desk, brochure racks, etc. – together with a full 
range of services such as stand assembly, daily stand 
cleaning, security services, Internet connection, host-
ess drinks service and the use of the lounge area, kitch-
en and storage facilities at the group display stand.

Your contacts:

Martina Lübon

Tel. +49 511 89-33120

martina.luebon@messe.de

Annette Levy

Tel. +49 511 89-32576

annette.levy@messe.de

In cooperation with

Lutz Möhr, 3D-CC/DNS Consult
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